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In our issue of June 3, we published a paragraph headed 
“Governmental Life Insurance in Australia.” This paragraph we 
found floating about among our exchanges, and although it clearly 
betrayed its English origin, it was not credited to any of the 
English papers. We inserted it as a matter of news relative to the 
system of government life insurance which is being practiced in 
New Zealand and in some parts of the old country. The para- 
graph contained some criticisms of the practices of the New 
Zealand Company, to which the general manager, D. M. Luckie, 
replies in a lengthy communication, which we print elsewhere in 
this issue. While we do not desire to be held responsible for 
statements contained in an extract from one of our exchanges, 
we are not sorry for having called forth Mr. Luckie’s explanation. 
His article will be found interesting, and containing matters of 
detail heretofore not explained relative to the workings of life in- 


.surance under government auspices. 





Ir is pleasant to note, in connection with the new organization 
of the Metropolitan Association of Fire Underwriters and the en- 
forcement of the new compact, that the gentlemen who had im- 
posed on them the burden of arranging the details have recognized 
in a most positive manner the services rendered in this matter by 
the insurance press. Some of them, while commending the press 
in the most laudatory terms, have at the same time stated that 
without the assistance of the editors of the insurance journals, it 
would have been doubtful if the compact could have been made a 
success ; or, in other words, if the journals had arrayed themselves 
in hostility to the reform movement, it would have probably given 
so much strength to the opposition that an agreement could not 
have been reached. While it is nothing singular or extraordinary 
to find the insurance press ranged upon the side of honest and 
legitimate practices, and at all times favoring reforms {in methods, 
itis a little unusual to find these services voluntarily and freely 
recognized by the underwriters. We are glad to note that in this 
instance the meed of praise has been ungrudgingly awarded. 





SEPTEMBER is usually a severe month for fire losses, but The 
Commercial Bulletin fixes the losses for last month in the United 
States and Canada at $6,500,o0o—which is slightly less than the 
average loss in that month for a number of years past. This is a 
hopeful sign as compared with the records we have had to make 
against previous months of the current year—especially in August. 
But the difference is only about $300,000. And thus the aggre- 
gates of this September and those of a year ago stand about equal. 
The only gain or encouragement is in the fact that the country has 
lost so little more by fire in this September than in the correspond- 





ing month of 1885. Nevertheless, the record shows that during 
the nine months ending with September, the fire loss in the United 
States and Canada has been $83,000,000 this year, as against 
$71,500,000 for the same nine months of 1885. Clearly, there is 
small prospect of bringing down the fire loss below $100,000,000 
this year, there being three perilous months yet to be heard from. 
The large fires of the month were reasonably few in number and 
unsensational in character. They were as follows: Zilwaukie, 
Mich., $192,000; Allegheny City, Pa., $100,000; Jersey City, 
N. J., $200,000; Freehold, N. J., $175,000; Chippewa Falls, 
Wis., $250,000; Council Grove, Kan., $150,000; Elgin, IIL, 
$150,000; Philadelphia, Pa., $100,000 and $100,000; Brooklyn, 
Ia., $100,000; Kansas City, Mo., $100,000; Toronto, Ont., 
$150,000, 





REFERRING to the recognition accorded to assessment insurance 
by State laws, insurance officials and the public, we said: “Some 
of the strongest of the level premium companies co-operate with 
certain of the assessment companies, even to the extent of placing 
surplus lines with them and accepting from them insurance in 
excess of what they are willing to take themselves.” The Ameri- 
can Exchange and Review discredits this statement, and wants to 
know how it is possible for companies differing in their practices to 
such an extent, to co-operate. It is very simple. Agents of level 
premium and assessment companies often have applications for 
more insurance than the particular company they represent is will- 
ing to carry. By arrangement made between the managers of 
companies these surplus lines are interchanged, the assessment 
company taking a portion of the risk and a level premium company 
taking another portion. It is also true that a large proportion of 
the business placed in assessment companies comes through agents 
of level premium companies, who, while soliciting, give their cus- 
tomers whichever they prefer. This is done with the knowledge 
and consent of the officers of certain ones of the level premium 
companies. The simple fact is that the level premium agents find 
a demand for assessment insurance, and they are not going to lose 
a customer and their commissions simply because he has a prefer- 
ence as to the kind of insurance he desires or the company he 
wishes to patronize. There are many large insurers who carry 
policies of both kinds, and many agents make a business of fitting 
them with any kind they want. 





“How are the mighty fallen?” “Great Scott!” These are 
exclamations with which some of our contemporaries greet the 
announcement that the Hon. Wm. Barnes, formerly Insurance 
Commissioner of the State of New York, has accepted the presi- 
dency of the Family Fund Society, an assessment organization of 
this city. Other insurance journalists have seen fit to comment in 
terms implying reproach upon this appointment. Now we would 
like to ask the editors of those journals if it is not just possible that 
Mr. Barnes is acting conscientiously in this matter; and is it not 
possible that a gentleman so well versed in insurance, as he is con- 
ceded to be, finds something that he can commend and indorse in 
the assessment system? We do not expect these journalists 
ever to make such a concession ; but Mr. Barnes has made a very 
careful study of the subject, and is, we presume, acting conscien- 
tiously, in accordance with his convictions, in accepting the presi- 
dency of an assessment company. It would not be singular if he 
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; should honestly and truly believe that the plan of the company he 
4 represents is an equitable one, for we can name several old line 
insurance actuaries who are now identified with assessment com- 
: panies. We know of four at present in New York city who are 
connected with assessment insurance, having made their reputa- 
tions in the mathematical departments of level premium companies, 
: while several others, who have received their training in a similar 
j manner, are identified with assessment companies in other parts of 
’ the country. It is barely possible that these gentlemen are as well 
: informed upon the subject of life insurance as are the editors 
referred to, and it is just possible that they may be equally con- 
scientious. 





ASSESSMENT insurance companies are multiplying with a degree 
of rapidity that promises to bring disaster to some of them at a not 
distant day. The success of a few companies has tempted hun- 
dreds of individuals to enter the field and, by organizing companies, 
overdoing the business. Scarcely a week passes that we do not 
hear of some new assessment company being organized in this 
/ city, generally by men who have been connected in some capacity 
: with already existing companies, and who, being dissatisfied with 
; clerical positions, have launched out to become managers on their 
i , own responsibility. It does not seem to be a difficult matter to 
obtain the names of wealthy and prominent citizens to indorse 
schemes of this kind by lending their names as directors, and, as a 
consequence, the community is deluged with leaflets of these differ- 
ent organizations upon which are the names of men who stand high 
in financial or commercial circles. These individuals know nothing 
of the business of insurance, but are induced to lend their names 
to these organizations upon the representation that there is neither 
expense nor responsibility attached to them, and that under their 
auspices there is sure to result a large profit. There is bound to 
be a crash eventually among this class of companies, and somebody 
will get hurt. If that somebody should be these directors who 
have lent their names to these companies for speculative purposes, 
nobody will regret the fact, for directors who do not direct are at a 
discount in the market just at present. The public should be on 
its guard against these mushroom concerns that have no financial 
standing, and very little prospect of obtaining it. While a number 
of these assessment companies have achieved a remarkable success, 
and are able to pay all claims in full, there are very many others in 
| the State that could not pay fifty cents on the dollar. Every per- 
son who is solicited to patronize an assessment company should 
| carefully inquire not only as to its financial standing, but as to the 
character and ability of those persons who are charged with the 
j actual management of its affairs. 
| 
{ 





THE arrangements were completed last week for the enforce- 
ment of the compact, regarding which so much has been said of 
late, and the organization of the Metropolitan Association of Fire 
Underwriters. The new arrangement was ordered to take effect 
on the r2th, and is, therefore, now in full operation. By-laws con- 
sistent with the compact, subject to revision, were adopted for the 
government of the association, officers were elected and committees 
appointed. This new association may now be regarded as the legiti- 
mate successor of the New York Tariff Association, although this 
latter body is not yet defunct, but the work heretofore performed by it 
is assumed by the new association. This reform movement has been 
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entered upon with a degree of earnestness that has not character. 
ized previous efforts in this direction, and the fact that it is indorseq 
unanimously by the companies doing business in the Metropolitan 
district, should be a guarantee of its permanency. The Opposition 
to it comes almost entirely from a few brokers who are affected 
by the reduction of the rate of commission, but whose business in 
the aggregate is not of sufficient importance to entitle them toa 
decisive voice when such matters are under consideration, If the 
compact results in cutting down the number of brokers heretofore 
recognized by one-half or two-thirds, a good work will have been 
accomplished. The new arrangement is now on trial for a year, 
and it is hoped and believed that it will prove so advantageous to 
all parties in interest that it will be continued indefinitely. As yet the 
association has not selecte«| the manager provided for in the compact, 
The filling of this position is the most important work of the associa. 
tion, for this manager is to have almost supreme power in the ad- 
ministration of its affairs. Various names have been proposed for 
the position, and it is expected that the selection will be made at an 
early day. There is manifested an inclination to deal liberally 
with the manager in the matter of salary, and unless such liberality 
is displayed, the proper man will not be secured. Ten thousand 
dollars a year would not be an extravagant compensation for the 
person who may be called upon to fill this position, and the man 
competent to fill it satisfactorily will be worth even more than that 
sum to the insurance companies. This whole business has thus far 
been managed with such rare good judgment and delicacy, as to 


give promise of complete success in future. Very properly the 


position of president of the association was given to E. A. Walton, 
president of the Citizens Insurance Company, who has been chair- 
man of the committee of fifteen appointed to arrange the details of 
the compact. Mr. Walton presided over the deliberations of this 
committee with tact and judgment that have been highly com- 
mended, and entitle him to high rank as an underwriter of excel- 
lent capacity, and indicating special ability as a mediator and 
peacemaker. The new compact is now on trial, and it is to be 
hoped every person interested in it will honestly and in good faith 
use his best endeavors to make it a success. 





WE have received a communication from a well-known life insur- 
ance agent in Boston relative to the case of Mr. Dinkelspeil, to 
which we made reference in our issue of last week, accompanied 
by a letter of Vice-President Alexander of the Equitable indorsing 
the action of Mr. Dinkelspeil. Our correspondent says that we 
have misapprehended the case and the reason why one of the 
local agents of the Equitable in Boston caused the prosecution of 
Mr. Dinkelspeil, a special agent of the same company. There is 
an organization of life agents in Boston whose members have, 
among other things, pledged themselves to make no rebates from 
the established rates to persons desiring insurance. We have here- 
tofore very strongly commended this association for the position it 
has taken in this respect, believing it to be right, and in the best 
interest of the companies, the agents and the insured. Our corre 
spondent says that Mr. Dinkelspeil, as a special agent of the com- 
pany, is permitted to give a large rebate to the insured when 
writing large policies, and that it was because of this, and not 
through any jealousy or envy, that proceedings were commenced 
against him for violation of the laws of the State in doing business 
without a license. If this were clearly ‘a full statement of the 
facts, we should not hesitate to applaud the action of the Equit- 
able’s agent in Boston. But we have the best evidence that our 
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correspondent is mistaken. We have applied to the officers of 
the Equitable itself, and find them quite as hostile to the evil of 
“rebates” as our correspondent. Upon any universal and prac- 
tical principle which could be enforced as against all companies 
and agents, the Equitable would unite. What the Equitable 
declines to do is to be dictated to by one of its agents as to how it 
shall deal with another agent, or to permit one of its agents to be 
encouraged without consultation in taking the law in his own 
hands, and disciplining the company through another agent. It 
seems to us a very mistaken course on the part of the Boston agent 
—not to say contumacious—to avail himself of a technical omis- 
sion on the part of a properly authorized agent of his own company 
to institute preceedings which could not fail to bring the company 
to the rescue of the assailed agent, and to dignify him rather than 
harm him. It seems the difficulty was one of a personal kind 
between two agents, and the remedy for supposed wrongs was ill 
chosen against the interest of the company and all good agents, 
and calculated in no way to accomplish any good end, In this 
view we are credibly informed that many good and reputable man- 
agers and agents concur. Our advice to those opposed to rebate 
is: Do not advertise the party who is suspected of conceding 
them, but operate quietly through proper channels and in justifi- 
able ways. There are the same difficulties in the way of accom- 
plishing the abolition of rebates by life insurance companies as 
there are in other classes of business. We all know how knowing 
ones can obtain trade prices for books and merchandise in spite of 
the efforts of retailers and the general custom of the wholesale deal- 
ers. The so-called rebates which have been offered in Boston were 
nothing more or less than personal ventures of the agent himself. 
The company was not privy to the arrangement. The same thing 
might have been done by the complaining agent but for his agree- 
ment with brother agents that he would refrain ; and we hear it 
stoutly maintained that other agents do commit the same error. 
How to abolish the evil appears to be something of a puzzle, the 
solution of which all the companies are aiming to accomplish. 
The companies have established their rates upon what they claim 
to be an equitable basis ; they also claim that their rates are as 
low as they can afford to take insurance. They regard it as demor- 
alizing to the business if one policyholder is, by reason of his tak- 
ing a large amount of insurance, given an advantage by the agent 
over others who may not desire so much. One agent will be very 
apt to be discouraged if he finds another agent working in the same 
field who is authorized to offer large inducements for the purpose of 
obtaining business. The Equitable Company sent Mr. Dinkelspeil 
to Boston. It is a field in which they reserve this right. His 
standing is quite as good as that of any other agent. He is said 
to deny that the practice charged upon him is a habit. He has 
been very successful, and has made himself a mark for criticism 
where a less prominent man might do as he has done and remain 
unnoticed. We counsel a quiet, orderly, considerate agreement 
among agents and other companies, and a patient adoption of 
moral instrumentalities. 











WHAT THE LIFE COMPANIES HAVE DONE 
SINCE ORGANIZATION. 
E present herewith a carefully compiled table showing the 


results of life insurance as obtained by thirty-three com- 
panies from the date of their organization to December 31, 1885. 











Efforts have heretofore been made to obtain the statistics as here 


presented, but have never been successful. Dr. Durland, to whom 
we are indebted for this compilation, has shown a great deal of 
persistency in obtaining the figures. To do so he has been obliged 
to correspond with all the companies, and to persuade them to put 
clerks at work in overhauling their records of many years past in 
order to obtain the data here presented. It will be seen that the 
companies all date back to a period prior to the introduction of 
State supervision, and consequently no official reports were made 
of their transactions in those early days. Thanks are due to the 
companies themselves, who have taken the pains to extract these 
statements from their dusty records. 

The results of life insurance as practiced in this country, from its 
earliest introduction to the present time, are something remarkable. 
The oldest company, the Mutual Life of New York, dates back 
but forty-four years ; but within that time what wonderful achieve- 
ments have been accomplished by the life insurance companies. 
The companies named in the table have received in premiums in 
all $1,331,685,936 ; of this amount they have paid back to policy- 
holders in various ways the enormous sum of $999,204,954. This 
would leave a little over $330,000,000 to be accounted for. But 
instead of this amount, the companies had on hand on January 1, 
$535,779,505, showing that the judicious management of the funds 
paid in by policyholders had not only served to pay all expenses of 
management, but had contributed to swell the volume of assets 
belonging to the policyholders. In other words, the policyholders 
have not only received back nearly the whole amount of their 
contributions, but have had a sum carried to their credit which 
shows a very considerable profit upon their investments. In ad- 
dition, the policyholders have been insured during the whole period 
of their connection with the various companies, so that their insur- 
ance proper has really cost them nothing. There is no other 
scheme of finance known that gives such results as this. But it is 
not only the policyholders who have been benefited, but a very 
large number of persons who were more or less dependent 
upon them have shared in the advantages of life insurance. 
It may be said that the greater portion of the amount paid for 
death claims, amounting in the aggregate to $428,213,627, has 
been divided among the widows and children of deceased policy- 
holders, whereby the community at large has been very greatly 
benefited. It is undoubtedly true that but for the benefits of 
life insurance thus conferred, many of these widows and fatherless 
children would have become subjects of charity, or, at least, left 
dependent upon relatives and friends. Thus the benefits conferred 
by life insurance not only affect those who derive immediate 
pecuniary help from it, but its beneficence permeates the entire 
community, assuming a load of responsibility that would otherwise 
fall upon the general public. 

Looking back over the history of life insurance for forty-four 
years, as presented in this table, wherein is shown the transactions 
of the most prominent life companies of the country, even a casual 
observer cannot fail to note the absolute guarantee of life indem- 
nity that is afforded by the aggregate of admitted assets, amounting 
to the enormous sum of $535,779,505. Here is a positive pecun- 
iary guarantee of the ability of each company named in the table 
to fulfill every obligation it assumes. This fact, together with what 
has been the uniform practice of these companies, to pay every 
honest claim in full without contention, should be sufficient to 
commend the system of life insurance to every prudent man in 
the country who has others dependent on him for their support. 
This system gives him an opportunity to provide for their welfare 
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TABULATED RESULTS OF AMERICAN LIFE INSURANCE COMPANIES FROM THEIR COMMENCEMENT TO DECEMBER 31, 1885, 
[Copyrighted by Dr. J. H. DURLAND, Actuary Citizens Mutual Life Insurance Association.] 


















































RECEIPTs, DisBURSEMENTS. 
COMPANIES." Years in Total Total Pay- | Admitted 
’ Annuities. Values, holders. 
en 
$ $ $ $ $ $ $ $ $ 

AETNA........ piucaeuaces 36 76,875,515 | 25,477,973 | 102,353,488 | 23,014,866 7,571,146 | 16,405,851 | 11,046,863 | 58,038,726 | 30,562,260 
CONNECTICUT MUTUAL... 40 142,100,743 | 50,475,882 | 192,576,625 | 50,125,823 7,855,451 17,393,801 | 42,702,760 | 118,077,835 | 54,383,650 
EQUITABLE....... --++-.-. 27 149,623,068 31,441,275 | 181,064,343 40,500,847 3,820,769 16,369,072 27,520,487 88,211,175 66,553,388 
MUTUAL BENEFIT........ 41 106,729,429 34,213,912 | 140,943,341 | 40,251,646 3,754,581 11,693,014 32,424,819 88,124,060 39,635,528 
NEw ENGLAND MUTUAL. 42 46,416,608 15,064,367 61,480,975 17,052,327 3,778,808 6,638,975 10,450,578 37,920,688 17,846,547 
PENN MUTUAL...... shied 38 23,629,884 8,013,388 31,643,272 7,781,465 579.755 1,950,515 6,142,227 16,453,962 10,392,531 
MASSACHUSETTS MUTUAL 35 21,699,999 6,015,378 27,715,377 6,916,364 1,195,648 2,750,906 3,772,666 14,635 584 8,108,754 
NEw YORK LIFE.......... 41 144,018,013 36,528,597 | 180,546,610 33,921,709 10,074,060 |  «++++eeee @ 45,091,646 89,087,415 66,864,321 
PROVIDENT Lire & TR’T.. 20 15,345,612 3,142,473 18,488,085 3,055,941 836,108 675,246 2,012,557 6,579,852 10,472,203 
BERKSHIRE..............-- 35 10,209,127 3,082, 199 13,291,326 2,559,764 1,339,652 1,750,768 1,585,223 7,235,407 3,796,168 
STATE MUTUAL.......... 42 6,854,912 2,524,032 9,378,944 2,309,336 349,561 609,692 1,383,068 4,651,657 3,886,926 
NORTHWESTERN........-- 28 52,422,966 18,912,450 71,335,416 13,282,000 5,135,391 6,866,953 11,488,492 36,772,836 24,265,257 
Home, New York...... sees 26 14,625,685 4,462,885 19,088,570 4,170,942 1,092,415 1,899,020 2,865,092 10,027,469 5,646,478 
MANHATTAN......+.-00000+ 36 30,053,481 13,473,329 43,526,810 12,938,719 1,205,575 3,909,088 5,616,093 23,669,475 11,155,827 
GERMANIA......seeeeeeese: 26 27,585,281 7,216,446 34,801,727 9,638,595 1,669,065 3,198,180 2,954,460 17,460,300 11,179,026 
UNITED STATES¢......-.-- 36 17,842,766 5,261,138 23,103,904 6,030,460 708,022 3,650, 168 1,859,426 12,248,076 5,473,424 
COVENANT MUTUAL...... 33 1,953,047 569,012 2,522,059 771,077 78,854 415,407 160,961 1,426,299 398,922 
PHCENIX...cccccccscccccccss 35 34,070,717 10,367,858 44,438,575 11,622,255 7,824,706 | ccccseces @ 11,794,837 25,241,798 10,430,316 
CONNECTICUT GENERAL.. 20 3,859,816 1,138,057 4,997,873 1,148,015 345,205 477,628 168,383 2.139,231 1.478,267 
MICHIGAN MUTUAL...... 18 4,369,883 813,106 5,182,989 1,172,835 200,570 474,337 386,293 2,234,035 1,537,504 
AMERICAN... -eee.seeeeeeees 36 15,645,997 4,200, 358 19,846,355 7,044,100 194,932 2,433,245 1,719,393 11,391,670 2,323,542 
WASHINGTON......00-+50+ 26 20,683,880 4,957,741 25,641,621 5,719,767 1,419,673 3,025,632 3,034,989 13,200,061 7,804,408 
UNION MUTUAL........... 37 27,978,194 7,515,727 35,493,921 8,361,920 3:374:403 5,647,970 4,268,862 21,653,155 6,119,547 
VERMONT .....cceceeeeecces 17 465,845 162,933 628,778 84,343 10,423 19,212 34,360 148,338 296,635 
NATIONAL OF THE U. S.. 18 7,895,447 2,689,666 10,585,113 3,015,604 266,664 1,529,836 (4) 4,812,104 2,771,666 
CHARTER OAK, Hartford... SD FT éscexesse: | Comsecdis 45,949,959 10,477,640 2,505,479 eocscecee | 218,631,512 31,614,631 3,805,293 
CONTINENTAL, Hartford. . 22 9,453,395 1,979,401 11,432,796 1,916,686 1,156,947 2,615,045 972,860 6,661,538 2,369,495 
MUTUAL LIFE, N. Y....-- 44 285,761,486 83,718,752 | 369,480,238 | ¢93,805,450 | «.--.+-e- 65,421,981 71,268,830 | 230,496,261 | 108,431,779 
NATIONAL OF VERMONT.. 36 6,249,026 2,201,783 8,450,809 1,993,574 246:909 | cccccece ‘ @ 2,946,593 5,084,950 3,365,859 
UNION CENTRAL d@......-. 19 6,900,800 1,331,712 8,232,512 1,360,815 148,869 1,244,686 394,243 3,148,613 2,731,905 
EQUITABLE, Iowa......... 19 958,957 418,269 1,377,226 152,653 28,423 147,601 131,214 459,891 523,323 
JoHN HANCOCK, Boston. .. 23 10,375,704 2,550,390 12,926,154 3,219,998 1,011,434 1,529,902 1,140,234 6,901,568 2,751,716 
TRAVELERS, Hartford..... 20 9,030,593 3,102,815 12,133,408 2,627,864 351.610 416,820 (4) 3»396,294 8,417,038 
FOAMS .dccvcsvcvceecces ee 1,331,685,936 | 393,023,304 | 1,770,659,199 | 428,213,627 63,834,050 | 181,160,551 | 325,970,02t | 999,204,954 | 535,779,505 





a Surrender values and dividends. 4 Stock company. Instead of paying dividends at end of specified policy periods, they reduce the premium charged for insurance about 20 per 


cent off mutual companies rates, thus practically paying a dividend in advance to the amount of such reduction. 


¢In March, 1885, the quinquennial system of distributing surplus was 


adopted. d During the past fourteen years the bulk of this company’s business has been written upon the “ Life Rate Endowment Plan,” dividends upon these policies being left with 
the company to assist in maturing them as endowments. e Includes endowments and annuities. 


when he shall have passed away, and to leave upon his death the 
equivalent of the money value of his life to them while living. 

There is one point in connection with this table that deserves 
especial mention, and that is the economical manner in which the 
officers of these companies have discharged their trust. If we add 
together the amount paid policyholders and the admitted assets, 
and deduct the sum of these from the total receipts, we find that 
the gross amount expended in the management of these trust 
funds—including taxes, improvement of real estate, dividends to 
stockholders, salaries and every other possible expenditure—has 
been but $235,674,740 during the entire period of their existence. 
This gives a ratio of 13.2 per cent of total income, What other 
business can show such economical administration ? It indicates 
that the gentlemen charged with the management of these com- 
panies are not only life insurance experts, but able financiers, 
whose judicious investments have secured such flattering results 
to all who have put their trust in them. 





Intending insurers will do well to contrast this exhibit of what 
has been actually accomplished by the legitimate life insurance 
companies, with the vague and irresponsible promises made by the 
assessment companies in general that are now so numerous. ‘There 
is something substantial and tangible in the assets of the regular 
companies, and they have a record of payments to policyholders 
that they can point to as an indication as to how they deal with 
their patrons. Assessment companies can make no such showing 
of strength or of results achieved. ‘They deal in promises, ifs and 
buts, and lack the wherewithal to guarantee any contract of 
promise they make. In the regular companies, the insured pays 4 
fixed sum at stated intervals, while in the assessment companies 
he is pledged to pay assessments as often as the managers choose 
to make them. These come with such frequency that many tire 
of paying them, and so it comes about that an assessment often 
fails to bring in the requisite amount to pay death claims, and the 
beneficiaries have to content themselves with such portion of the 
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amount due as the officers of the company see fit to accord them. 
In regular life insurance every contract is guaranteed by the actual 
funds in hand to pay them ; by the other plan nothing is guaran- 
teed except assessments, while the possibility that your benefi- 
ciaries in the end will realize nothing whatever upon their claims, 
renders such a system altogether too unsafe to be trusted. 





SPECTATOR SURVEYS. 





Great dissatisfaction has been expressed in this country at the resist- 
ance and quibbling over American fire losses by the underwriters at 
Lloyds. The latter gentlemen, however, claim that the fault has lain 
altogether with the American applicants for policies or their represent- 
atives, and assert that there has been much misrepresentation. regarding 
the American risks placed with them, especially in the matter of the lines 
carried by British offices doing business in this country. 


* * * * 


Ir is stated that no less than three new companies are on the stocks 
and will soon be launched. Certainly the chances for profit while the 
compact lasts are very great, and any new company organized at this 
time will have a great chance to put itself in excellent shape by the end 
of the first year. If, however, the compact were to break, such a com- 
pany would be very badly left out in the cold, for it has been abundantly 
proved that no company can make a successful start during a period of 


rate cutting. 
* * * * 


Ir is strange that the small local and agency companies do not realize 
how greatly the compact will benefit them. It will aid the companies 
issuing participating policies to the greatest degree, for they have a 
clear advantage; but after them it will aid the small companies, who 
will then be on a par with the large ones in the matter of rates and 
commissions. The big companies do not attract business now so much 
by reason of their size as by the fact that they wili name lower rates and 
higher commissions than the little ones can afford to, but when all are on 
a par in these matters, much business that has left the smaller offices will 
return to them. 


* * * * 


A GREAT deal of silly talk has been published in the daily papers 
regarding the compact. They have, to a considerable degree, treated the 
matter as though the companies were combining to rob the public. All 
this sort of talk produces a feeling of hostility on the part of the general 
public to the insurance companies, and it would be well if intelligent 
statements could be made to the daily press by someone competent to 
speak on the subject. 


* * * * 


THE officers and committees elected by the Metropolitan Tariff Associa- 
tion were selected with much discrimination by the nominating commit- 
tee, and were all elected unanimously. Two classes of underwriters had to 
be selected. First, those of sufficient experience and ability to carry the 
work on successfully, and second, those who had distinguished them- 
selves by opposition either to the past or present association. The selec- 
tion of Mr. Walton for president was a particularly happy one, inasmuch 
as while he represents the latter class, his executive powers are such as 
almost to insure the successful and business-like working of the associa- 
tion. 

# * * x 

THE new standard policy over which the law committee of the board 
have been at work since last spring, is at last ready to go to Albany. 
The meeting at which it was presented to the board was the occasion for 
a great deal of interesting and intelligent discussion. It was difficult for 
some of the Metropolitan underwriters to understand the position taken 
by the representatives of one or two of the companies whose business lies 
in rural districts; but it must always be remembered that city business 
and country business require widely different treatment, and what is only 

_@ proper safeguard in the one case is a positive hardship in the other. 





Whatever be the fate of the policy with the authorities at Albany, the law 
committee deserve a vast amount of credit for the laborious, conscien- 
tious and brilliant manner in which they have performed their work. 


* * * # 


THERE are not many signs yet of the anticipated influx of agency com- 
panies into New York. Some, however, are sure tocome. The number 
of companies that can enter and wish to enter this State is, however, 
very limited. The great majority of other State companies have only 
$100,000 capital, and of those that have $200,000 or more, many are 
prevented from entering by charter or because their assets are not in- 
vested in a shape which is acceptable to the New York department. 


* * * * 


THE meeting of the signers of the compact, which was held on October 
5, was a remarkable illustration of how much force the companies repre- 
sent when they are all working together. The most perfect unanimity 
prevailed. The meeting decided to put the new system into working 
order on October 12, and in the meantime companies are required. to 
refrain from renewing policies ahead of time at less than the new rates. 
This will doubtless make some trouble ; but in another week no company 
will be able to offer any excuse for violations of rule. 


* * * * 


Tue interval betweeen Tuesday, October 5, and Tuesday, October 12, 
was probably the most perplexing, distracting and busy week ever passed 
by the insurance offices in New York. Various resolutions were adopted 
by the meetings of October 5 and 7, and circulars issued designed to stop 
the immense shifting about of policies that was going on, but it was of 
little avail, and the brokers had things pretty much their own way until 
the morning of October 12. 

* * * ' * 

THE utter demoralization of business, so far as rates and methods are 
concerned, up to the moment when compact law had an actual existence, 
shows how utterly futile any attempt at enforcing rules becomes unless 
every loophole is closed through which evasions may be practiced. Now 
that everybody knows where everybody else stands, and the law is clear, 
no attempts are liable to be made for the present, at least, on the part of 
companies to beat the compact in any way. 


* * * x 


Or course the brokers will try, not only at the start, but right along 
every day until the end, be that near or far off, to destroy the unity of the 
compact. They may succeed, for their power is very strong; but it is 
by no means certain that they will. A year ago there were probably not 
six underwriters in New York who would have dared to predict even the 
steps which have thus far been successfully accomplished. 





CORRESPONDENCE. 





PHILADELPHIA, PA. 


A Call for Local Scribes—Dull Times and Little News—Social Amenities—Great 
Cry and Little Wool—The Tariff Association and the Brokers—Storm and Calm 
—Stagnation the Precurser of Bad Practices and Bad Faith—Probable Action of 
the Association—Prudential Fire Insurance and Its Results—Fire Policies to be 
Paid for in Weekly Installments. 





[From OuR Own CORRESPONDENT.] 

It seems a long time since one of your heretofore numerous correspond- 
ents in this city has favored you with a “screed.” This fact has so 
worked on my mind, that I have at last concluded to venture into the 
arena myself and ‘‘see” how it feels to appear in print. What has 
become of your *‘ Liberty,” ‘‘ Quaker City,” ‘‘ City of Brotherly Love,” 
**Local Agent,” ‘‘ Mugwump & Co.,” and that terrible ‘‘ Special Agent,” 
who made the fur fly, and all the rest of them? Oh! that dear ‘‘ Cococ,” 
I nearly forgot him, Rise up, brethren, and give an account of your- 
selves, 

Probably none of them are much to blame for their long silence, for 
there has been really very little to say and little to do during the heated 
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term ;. but now that all hands are back at their desks and hard at work, 
they should bestir themselves and not hide their lights under a bushel 
any longer. 

In the absence of these abler luminaries, let me turn my ‘‘ rush light 
on the scene and endeavor to give you some idea how we have been 
meandering from the straight and narrow path and taking the other, and 
how we hope to get back to the former “right soon,” as we Philadel- 
phians say, with one grand crash to the ‘‘ demnition bow-wows.” 

After the tremendous wrestle the Tariff Association had with the broker 
question, which made a very tempest and wind enough to supply all the 
Mayflowers and Galateas for a number of aquatic contests, we all fell 
into a dead calm, the greatest effort of our lives was a fizzle. Herr Most 
was triumphant with his ‘“‘I told you so,” and Powderly was squelched. 

During the calm, as usual in still waters, the stagnation process begun 
—stagnant water is not pure, neither was this calm. Rules were to some 
extent violated, policies written in bad form and sometimes below rates ; 
and the hydra-headed brokerage question again reared itself, so that now 
we are credibly informed that seventeen offices pay twenty per cent 
brokerage over their counters. This has made a large section of the 
membership restless, and had it not been for the anticipated relief that 
the proposed action of the New York association was expected to bring, 
doubtless these restless fellows would have risen in their wrath and 
smashed things. 

Now all is expected to be lively once more. The New York problem 
is settled, and we have a committee hard at work shaping up a compro- 
mise here. As yet this committee has not divulged any of its plans, and 
nothing is known of their probable report on the 15th inst. ; but, if rumor 
says truly, no proposition will be acceptable to the restless fellows 
already referred to, that does not include the abolishment of all sub- 
agents in the main business territory, the rating of all risks in Philadel- 
phia and the limiting of brokerage to fifteen per cent. 


” 


Did you ever hear of prudential fire insurance? If you have not, come 


over and we will teach you. It isagood company that is doing it—a 
large company—in fact, one of those terrible ‘‘ Britishers.” According 
to the Commissioner’s report, they last year paid out in Pennsylvania for 
losses $13,000 more than their premiums, notwithstanding their premi- 
ums were well in excess of $100,000, That money must be got back. 
As it cannot be in the ordinary way, the happy expedient is hit upon of 
sending a lot of good men and true to canvass for insurance premiums, 
payable in weekly installments when called for, What next? 
PHILADELPHIA, October 4. LOOKER On. 





COMMUNICATIONS. 


GOVERNMENTAL LIFE INSURANCE 1N AUSTRALIA: 


[To THE EDITOR OF THE SPECTATOR.] 


I have had brought under my notice an article in your issue of June 3, 
last, headed, ‘‘ Governmental Life Insurance in Australia.” As the 
article contains several inaccurate statements respecting the institution 
of which I am the principal officer, I feel it to be my duty to ask you to 
be good enough to insert the following observations : 

It is, in the first place, inaccurate to speak of governmental life insur- 
ance in Australia. The New Zealand Government Life Insurance office 
confines its operations exclusively to New Zealand, and no other 
Australian colony has yet established a system of government insurance. 
This office, at the date of your article; was slightly over sixteen years old, 
and the accumulated fund was somewhat in excess of 41,150,000. 

“* The privileges of this institution are very important; it pays neither 
rent, etc.” I regret exceedingly that you should have been supplied 
(probably by interested persons) with such erroneous information. The 
statement that no rent is paid is true with regard to the head office build- 
ings, for the reason that the property was purchased by.the insurance 
department about two years ago from the government for £18,000. 
Besides the head office at Wellington, resident agencies are established 
at nine other principal towns in New Zealand, the business being carried 
on in some cases in the post-office buildings, in other cases in separate 
buildings ; but it has been the practice to pay rent to the landlord, 
whether the government or a private person. At these agencies the in- 
syrance business is carried on by officers who devote their whole time to 





the work, and have no connection whatever with any other government 
department. In the smaller postal towns throughout the colony an 
arrangement is made whereby the postmasters transact the insurance 
business, receiving in return a commission, just in the same way as 
the small agencies of private companies are intrusted to commission 
agents, etc. 

“Nor is it under any expense for stamps, postage or telegrams,” The 
government insurance office pays to the postal department £1000 per 
annum for postage, and every telegram sent in connection with the jn. 
surance business is paid for at precisely the same rate as that which is 
charged to the public. 

‘It pays no taxes.” The property tax paid by this institution amounts 
to about £3600 per annum, an amount far in excess of that paid by any 
other life insurance office doing business in the colony. The deposits 
you refer to as made by private companies in government securities are 
no hardships, as they form safe investments, and a fair rate of interest is 
paid by the government. The government insurance office is compelled 
by law to invest one-half of its total fuads in government securities or 
loans to local bodies. I think, therefore, you will admit that the inform. 
ation you have received about what is “‘ saved at the spigot” is entirely 
fallacious, and I will proceed to prove that the alleged ‘‘ waste at the 
bunghole” is no less mythical. 

‘The superintendent receives for his services £2900.” The superin- 
tendent or inspector of agents at the date your article was written, and 
for some eighteen or twenty months previously, was paid at the rate of 
4500 perannum. For the year ending December 31, 1883, it is true that 
the then superintendent received about £2900, but this was not a salary, 
The salary guaranteed to the officer in question at that time was £450, 
with the understanding that he was to be allowed commission of five per 
cent on new business, that amount being deducted from the commission 
paid before and since to canvassing agents. On account of the enormous 
business transacted in the year I have referred to, the superintendent of 
that time received about the sum stated above, but the amount was saved 
in the commission paid to the ordinary traveling agents, and the total 
commission paid was at a rate considerably lower than that paid by 
private companies, and if the superintendent received more than he ought 
to have done, the agents, who were engaged by the superintendent, re- 
ceived less. This arrangement was terminated some two years ago; the 
services of the officer mentioned were dispensed with, and an inspector 
(or superintendent) of agents appointed at a fixed salary, a higher rate of 
commission being paid to the agents who actually secured the business, 

‘« And the other officials are feed and salaried in the same ratio.” The 
present salaries of the principal officers are: General manager, £1000; 
actuary, £ 800 ; secretary, £750, and inspector of agents, £650 (all having 
been considerably less until lately), salaries which, you will admit, are 
anything but excessive (in comparison with those paid by other offices) 
for an institution with an accumulated fund of nearly 41,200,000, and 
transacting a new business approximating to £1,000,000 per annum, with 
an annual income of £250,000, 

‘‘ The agents of the government affair frequently take the doctors, etc.” 
The government office is decidedly more particular than private compa- 
nies with regard to the medical referees employed, and more careful in 
accepting risks; facts vouched for by a constantly recurring outcry on the 
part of proponents that the government office declines or ‘‘ loads” them, 
whereas private companies are ready to accept them at ‘‘ par.” The 
statements about the steamer and the sending a government agent into 
camp during the war against the Maori are also incorrect. The next ob- 

jection urged is against the liberal conditions of the policies issued by 
this institution. I admit the charge of liberality, but would add that, 
though liberal, the conditions do not contain anything which is inconsist- 
ent with equity or perfect safety. 

‘* Miners, sailors and preachers are taken at the same premiums.” A 
regulation has been lately introduced whereby clergymen are taken at a 
rate five per cent less than the published rates as they are by the oldest 
established private company doing business in the colonies. Miners and 
sailors are not charged a special rate, because it has been found that such 
considerations as occupation can be taken into account in conjunction 
with other circumstances relative to any particular life, and a loading im- 
posed if considered necessary, in such a manner as to treat each individual 
with greater fairness than if a uniform extra rate were imposed. The 
case of hotel keepers is diff:rent ; a special extra rate is always imposed, 
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fes 


wri 











Oct. 4; 1886. | 


THE SPECTATOR. 





“S43 





a 








ETE 


prove with approximate accuracy the extent of the detrimental influence 
exercised on the duration of life by the mere fact of their occupation. 

The unparalleled progress of the New Zealand Government Life Insur- 
ance office awongst similar colonial institutions has been due, not to the 

ssession of any unfair advantages over its rivals, nor to its offering 
conditions on its policies inconsistent with true business principles, as 
your article would imply, but to the inherent soundness of the institution, 
to the economical way in which it has been managed, to the efforts that it 
has at all times made to provide at the cheapest rate the different forms 
of insurance required by the people, and to its policy of treating all 
clients and meeting all claims in a spirit of promptitude, fairness and 
equity. 

[have perhaps drawn this reply to rather an inordinate length for in- 
sertion in your paper, but my excuse must be the seriousness of the 
imputations cast upon the institution by the statements in your article. 
These statements have no doubt been published by you in the belief that 
they were correct; but now that | have shown you their inaccuracy, I 
trust you will do me the favor, which I think I may justly claim, of pub- 
lishing this rep'y in your widely-scanned columns in order that those 
who have read the erroneous charges referred to may a!so have the oppor- 
tunity of seeing their refutation by the facts I have narrated. 

WeuincTon, N. Z., August 26. 





LETTERS TO MANAGERS. 
No. IL. 
(To THE EpDITOoR OF THE SPECTATOR.] 

Since my letter of July 30, I have been waiting anxiously to see whether 
I “fired into the air” or whether someone was hit sufficiently to give 
fortha sign. At last I have been answered. Your last issue shows that 
there is at least an interest in the matter. You notice the same subject 
editorially, and your Cincinnati correspondent and the other signing him- 
self ‘* Western Special ” take up the ‘* burden of my song,” and all show 
how foolish it is for companies to establish so many competing agencies. 
Will the managers heed the suggestions offered and consolidate? I 
doubt it. Are they not afraid that ‘‘the other fellow” may get a few 
dollars more in premiums? Look at Philadelphia for exemple. The 
premium hunting has run wild. Companies, not satisfied to be in com- 
petition with each other, are now establishing agencies to compete with 
themselves. Take the Phenix of Brooklyn, that has within two blocks 
seven agencies—two in adjoining offices—there is competition run mad— 
premiums, premiums, premiums. What a lovely time they will have 
when the restraining influence of the Tariff Association is removed, which 
will happen sooner or later, What an opportunity for the broker who 
will “‘not go.” How he will cheapen his risks between them, till the 
“old Phenix” will rise from its ashes and triumphantly carry off the 
tisk at the lowest possible price. Such an illustrious example other 
companies have followed, with the result that the dear broker, who is 
such a terribly bad fellow in the Metropolitan district, becomes an object 
of tender solicitude in the provincial city of brotherly love. In the 
metropolis ten per cent is enough for him, but here he must be pampered 
and get twenty. Is not the broker right when he says he controls the 
situation because he controls the risks ? Why not at once abolish the local 
agencies, and deal directly with the brokers? What difference would it 
make whether any correct practices were followed, such as looking after 
good forms, fair rates, inspection of risks, adjustments and all the other 
minutie of carrying on the business properly as long as we and not “‘ the 
other fellow” got the premiums? The old apple woman, you know, 
said that she had to sell so cheap that she lost money on every sale, and 
could only make a living by selling a great many. How far removed 
from the apple wopan are the present practices of the underwriting pro- 
fession (?)}!_ Not far. Let me quote from my letter of July 30 one para- 
gtaph, and then drop the subject : 

“Competition is said to be the life of trade. If restrained within 
proper bounds it is healthful; if carried to excess, harmful. Can it be 
reduced to proper limits more expeditiously and better through other 
methods than those now in force? The belief that it can prompts me to 
write at this time, The most far-reaching remedy seems to me to be a 
Speedy and decided reduction of the agency force; we have too many 
agents. Every city, town and village in the country has too many, each 


and all of whom are striving for the control of premiums, because pre- 
MIGMS Mean commissions, and commissions the necessaries of life, 





D. M. Luckie, General Manager. , 








The property to be insured exists, and must be protected whether there 


is one agent in a town or twenty. If the managers will consolidate their 
agencies, putting but five agents instead of twenty in a town that can 
support but five, they reduce the competition proportionately, and at the 
same time procure a better class of agents. * * * Not only would 
the premium income be maintained, but the agents, owing to their in- 
creased compensation, would be better able to more thoroughly watch 
their risks by the employment of inspectors to make periodical visits to 
the property covered, seeing that it is kept in proper condition and as 
free as possible from elements of burning. At the present time there is 
no agency office in Philadelphia (with perhaps two exceptions) that can 
eke out of the narrow margin between the commissions they receive and 
the brokerage they pay, a sufficient sum to justify the employment of 
such an inspector. If the companies would consolidate their agencies, 
this margin would increase to the agent without increasing the expenses 
of the companies, and efficient and continued iaspection would result, 
Who would benefit by such a course more than the companies ?” 
PHILADELPHIA, Pa., October 4. LocaL AGENT. 





SPECIAL LIFE AGENTS AND REBATES. 
[To THE EDITOR OF THE SPECTATOR.] 

I read in your issue of the 7th instant your comments in the case cf 
Dinkelspeil. It impressed me with the feeling that the case was not fairly 
understood and stated. 

Will you permit me to inform you how it happens that this man Dink- 
elspeil is so very successful in writing business? Certainly not because 
of superior intelligence or ability, but simply and only because he is 
allowed by the company he represents to make such terms with promi- 
nent men who will take $100,000 insurance that they cannot resist it. I 
am speaking advisedly. A very prominent gentleman informed me 
recently that a friend of his, who had not the slightest intention of insuring, 
took $100,000 in the Equitable because ‘‘ the terms were such he could 
not help it.” The Life Underwriters Association of Boston is striving 
to do all in its power to break up the miserable and demoralizing practice 
of allowing rebates to the insured, but we are completely handicapped by 
such men as Dinkelspeil. I am glad to notice that some of the insurance 
journals have had something to say regarding the practice, and I aim per- 
suaded that THE SPECTATOR will not defend it. Will you not lend the influ- 
ence of your valuable journal in assisting ina most needed reform? Where 
is the equity in rebating to a man fifty or seventy-five per cent of his pre-~ 
mium because he takes $100,000, and making the man who cannot pay 
for more than $5000 or $10,000 pay full premium? This is just what the 
Equitable (?) is doing, and it is a curse to the business ; don’t you gentle- 
men think so? There are many general agents in Boston who wish to 
hear from THE SPECTATOR on this most vital theme, Shall we hear from 
you? Encourage the underwriters in their most laudable work. 

Boston, Mass., October 8. D. W. Kivpurn. 





NEWS OF THE WEEK. 


Metropolitan Association of Fire Underwriters. 


Two meetings of the signers of the new compact were held last week. 
At the first, on Tuesday, with President Hall of the New York Board in 
the chair, Mr. Walton, chairman of the committee of fifteen, reported that 
the compact had been signed by all the companies doing business in New 
York city. 

A code of by-laws was then reported by the chairman of the committee 
charged with its preparation and unanimously adopted, subject to the 
revision of a committee which was appointed for that purpose. The 
members’ pledge, published in THE Specrator of October 7, was then 
adopted, as was also a resolution providing the following pledge to be 
signed by brokers : 

‘*The undersigned, desiring to be enrolled as broker under section 
seventeen of the compact of the association, hereby pledges himself not 
to return any portion of his commission to the insured, directly or indi- 
rectly, or represent, as agent, any company not a member of the associa- 
tion, and that he will respond, at the call of the manager, to any complaint 
charging breach of this pledge.” 

It was resolved that the commitice of fifteen call a meeting of the appli, 
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cation clerks of the different companies, that the president of the associa- 
tion may speak to them concerning their duties anent the enforcement of 
the rules of the compact. 

At the second meeting, on Thursday, October 7, the committee 
appointed to fix rates on classes of hazards not provided for in the com- 
pact, made its report, which covered rates on apartment houses, churches, 
club-houses, ferry-houses, hotels, horse-car houses, lumber yards, office 
buildings, public buildings, school-houses, provision-houses, storage- 
houses, rents and leases, steamboats and vessels, stables and barns, man- 
ufacturing risks and miscellaneous risks, 

This report was adopted, as were also the two following resolutions : 

** Resolved, That it be a rule of this association that if a member be in 
doubt as to which class any risk or risks may belong, the manager only 
shall have authority to make decision in such cases ; and further, that if 
cases occur where a risk or risks do not properly come within any of the 
classes rated, then in such cases the manager have authority to make a 
rate for such, which rates shall be binding until changed by the associa- 
tion, and companies have the privilege to issue binding slips at such rates 
subject to the revised rating to be made by the association. 

** Resolved, That it be a rule of this association that the limitation of a 
ten per cent brokerage applies to all risks, whether they be written at the 
minimum rate named by this association or at a higher rate than said 
minimum ;” and, 

** Resolved, That it is the sense of this meeting that previous to the date 
when this compact takes effect, it will be a violation of the spirit of the 
compact to issue policies or renewals, fora longer term than one year, 
except upon the terms of the compact.” 

The election of officers resulted in the unanimous choice of the nomi- 
nees of the committee, the list reading as follows: 

President, Edward A. Walton ; vice-president, T. J. Gaines ; secretary, 
David L. Kirby ; treasurer, William M, St. John. 

Finance Committee—J. F. Halstead, S, E. Belcher, Henry W. Eaton, 
Thomas F. Jeremiah, J. M. Whiton. 

Committee on Surveys and Deviations—George M. Coit, N. W. Mese- 
role, P. B. Armstrong, E. F. Beddall, Rudolph Garrigue, William De L. 
Boughton, James A. Silvey. 

Committee on Schedule Rated Mercantile Risks—William De L. 
Boughton, chairman ; E. R. Kennedy, Walter K. Paye, David Adee, F. 
O. Affeld. 

Committee on Printing Establishments—E. F. Beddall, chairman; 
George T. Patterson, Jr., John Mulville, John QO. Underhill, J. M. Hare. 

Committee on Wood- working Establishments—N. W. Meserole, chair- 
man ; Edgar Holly, T. Y. Brown, W. E. Horwell, E. Litchfield. 

Committee on Metal-working Establishments—James A. Silvey, chair. 
man ; Charles Sewall, C. A. Hull, A. M. Kirby, J. S. Hollinshead. 

Committee on Miscellaneous Special Hazards—P. B. Armstrong, 
chairman; James Yereance, William A. Anderson, William B. Ogden, 
T. B. Jones. 

Committee on Apartment Houses and Non-hazardous Risks Generally 
—Rudolph Garrigue, chairman; West Pollock, J. A. Alexander, Edward 
B. Fellows, E. Harbers. 

Committee on Mercantile Risks Generally—George M. Coit, chairman ; 
Charles M. Peck, J. J. Nestell, Charles S. Bartow, R. O. Glover. 

President Walton and Vice-President Gaines returned thanks to the 
association for their election in a few appropriate words. A vote of 
thanks was passed to the rating committee. 

Mr. Hall, chairman of the committee which for some months had been 
getting signatures to an agreement limiting commissions to fifteen per 
cent outside of the Metropolitan district, reported that the committee had 
already secured about 100 of the needed 120 signatures when the new 
Metropolitan compact was first proposed, and urged all who had not yet 
signed to do so. He spoke of the irregularity which now prevailed, the 
‘brokers within the district being bound by the regulations of the compact, 
while agents nearby were receiving twenty and twenty-five per cent com- 
mission and paying rebates. 

A committee was appointed to issue an address to propertyowners 
explaining the objects of the new organization, and the association 
adjourned until October 12. 





The Case of Agent Dinkelspeil in Boston. 
WE have heretofore printed the particulars of the arrest of Wm. Dinkel- 
speil, special agent of the Equitable Life Insurance Association, who was 
arrested in Boston at the instance of J. B. Nivers, State agent of the same 
company, for doing business in that State without a license. Mr. Dinkel- 
speil was £ned $200, which was paid by the company, and Vice-President 





Alexander of the Equitable published a card wherein he exonerated Mr 
Dinkelspeil from all blame in the matter, as he was acting by direction 
of the company. In commenting upon the case, we said that it would 
have been a kindly act on the part of Mr. Nivers to have notified Mr 
Dinkelspeil that a license was required, instead of causing his pea: 
and thus making trouble and annoyance for the company both were pam 
ployed by. The following card, printed in the Boston papers, shows 
that the course pursued by Mr. Nivers meets with the approval of the 
other life agents in Boston : 


We, the undersigned, general agents and managers of life insurance 
companies, doing business in Massachusetts, fully indorse the recent 
action of J. B. Niver of the Equitable Life Assurance Society of New 
York, in his laudable effort to stop the reprehensible methods of prosecut. 
ing the business of life insurance as practiced in Boston of late by certain 
non-resident agents. 

And we cheerfully bear witness to his honorable record as an enterpris. 
ing and intelligent competitor in the field of life insurance during the 
past eighteen years, 

Hedges & Hodges, State agents Mutual Benefit Life Insurance Com. 
pany. 

“a G. Attwood, general agent Mutual Life Insurance Company of New 
ork. 

D. W. Kilburn, general agent Connecticut Mutual Life Insurance 
Company. 

Chas. W. Holden, general agent Washington Life Insurance Company, 

George Capron, general agent State Mutual Life Assurance Company. 

a T. Phelps, general agent National Life Insurance Company. 

rancis Marsh, general agent John Hancock Mutual Life Insurance 
Company. 

Chester & Hart, general agents tna Life Insurance Company of 
Hartford, Conn. 

F. J. Foss, manager Berkshire Life Insurance Company. 

Hatch & Woodman, general agents The Travelers Insurance Company. 

Louis E. P. Smith, Northwestern Mutual Life Insurance Company, 

George W. Warren, New York Life Insurance Company. 

F. W. Masters, Provident Savings Life Assurance Society. 

David N. Holway, general agent The Provident Life and Trust Com. 
pany of Philadelphia. 

C. W. Carter, general agent Vermont Life Insurance Company. 

Luther G. Pitman, manager United States Life Insurance Company. 

T. M. Everett, agent Manhattan Life Insurance Company, New York. 

Charles G. Smith, manager Boston agency Union Mutual Life I[nsur- 
ance Company of Maine. 

Barnard Bros., general agents Penn Mutual Life Insurance Company. 

George N. Carpenter, general agent Massachusetts Mutual Life Insur- 
ance Company. 





Report of the Assignee of the Defunct Anglo-American. 
THE following report of the assignee of the departed Anglo-American 
wild-cat of Washington has just been made public, It reveals the fact 
that whatever assets the concern may have had at one time, the officers 
had made away with in some manner. It would appear that at one 
time the company actually had $420,000 deposited in a safe deposit 
vault, but when the assignee obtained authority to open the box he found 
that the bonds had been abstracted and canceled policies substituted 
therefor. The persons who visited the vault previous to the assignee 
were Gordon McIntosh, then vice-president of the company, and the 
secretary : 
LAw OFFICES OF WILLIAM A. MEI oy, ATT’Y AND ae 


No. 472 LOUISIANA AVENUE, 
WASHINGTON, D. C., September 24, 1886. 


To the Creditors and Policyholders of the Anglo-American Insurance Company: 

Three months have now passed since my acceptance of the trust imposed upon 
me by the assignment of the Anglo-American Insurance Company, for the benefit 
of its creditors without preference. 

During that period the assignee has been the recipient of a multitude of anxious 
letters of inquiry, to which at the time he could give no reply of any value, for 
want of sufficient information and knowledge. Besides, it sgemed, from almost the 
outset of his examination, that even the cost of acknowledging their receipts would 
more than equal all the assets of the company he was likely to realize. This must 
be his excuse for apparent inattention to the letters of all who have failed toreceive 
reply. 

His labors have now, however, reached such a point of information as to enable 
him to speak with certainty and practically with final definiteness in respect to all 
that concerns the beneficiaries of this trust, as distinguished from their legal rights 
and remedies against the individuals who shared in the organization and in the 
conduct of the late corporation, 

Immediately after the assignment every officer and director of the company, not 
already gone, disappeared, and the assignee was left to get what insight he could 
into its past business and present status by a thorough, systematic, and necessarily 
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jaborious examination of the books and papers left behind. These were to some 
extent both obscure and imperfect—some mutilated; and it soon became manifest 
that some had been taken away. In fact, the assignee has not been able to find 
the stock book of the company or the book of minutes of board and of stockhold- 
es’ meetings, so that he holds no evidence to show who were at any time the 
stockholders beyond those named in the record of the certificate of incorporation. 

The employees of the company had been paid their salaries for nearly six weeks 
jn advance, hut were unwilling to render any continued service in unraveling the 
affairs of the company for the benefit of its creditors, without renewed compensa- 
tion by the assignee. As he found only the sum of thirty cents in the company’s 
yault, and had realized only about $150 from the checks and drafts assigned and 
indorsed over to him, he was obliged to apply these at once to the payment ofa 
competent clerical force to go over all the books, and prepare tabular statements of 

Premiums still in hands of brokers. 

Policies outstanding and in force ; and claims for losses. 

While this was being done as rapidly as possible, the assignee issued a circular 
to all policyholders, as far as their post-office address could be ascertained by him, 
advising them of the failure of the company and of their right to send in their poli- 
cies for cancellation, with a view to their immediately procuring other insurance, 
and fixing the amount of their respective claims against the Anglo-American for 
unearned premium. 

Under this notice 166 fire policies have been sent in to the assignee—the unearn:d 
premium upon which, chargeable against the assets of the company, may be esti- 
mated at $3000. Besides this there have been presented for adjustment and pay- 
ment, but not yet either paid or settled, claims for losses by fire, $70,623.35 ; 
claims for losses on marine policies, $31,596.77; making the total liabilities of the 
company, as estimated by the assignee, so far as known to him, $105,220.12, 

Very likely a careful adjustment of these claims, a thorough scrutiny of the facts, 
would develop some cases of fraud, some over-estimate of loss, some legal and just 
defenses; but the assignee finds himself, as he will presently show, practically 
incapable of making adjustments, scrutiny or defense. 

Very many of the letters received by the assignee, instead of asking return of 
unearned premium, desired reinsurance. The assignee was therefore well pleased 
when, about the middle of July, an opportunity seemed to have come, by which he 
could in this manner serve all this class of creditors. 

A person came who introduced himself as C. M. Clark, special agent for D. S. 
Hite & Co. of New Orleans, La., Southern general managers of the Fargo Insur- 
ance Company and of the Insurance Company of Dakota. He presented his 
credentials from his principals, and letters of recommenation and references from 
Louisiana members of Congress, and prop»sed to enter into contract to issue new 
insurance of all the outstanding fire policies of the Anglo-American. After careful 
inquiry, obtaining only favorable reports, both as to agent and principals, the 
assignee concluded the contract. 

In this contract D. R. Hite & Co. covenanted that, in lieu of every Anglo- 
American policy sent in to them, they would issue to each assured person a one- 
yeat policy in some good, reliable and satisfactory company, the assured to pay 
them only that proportion of the year’s premium which should equal the increased 
period of insurance in each case. All claims for the unearned premiums were thus 
to be discharged by them, and the policies delivered to me canceled. 

On the faith of their agreement the assignee immediately mailed to each policy- 
holder a circular letter of information ; furnished Hite & Co. a list of outstanding 
policies, and also a full set of the policy registers of the Anglo-American, which 
they agreed to return in good condition and free ot expense within thirty days, 
ending August 26. 

All this having been concluded, Chester M. Clark, the agent, confided the fact 
to me that he would have to draw on his principals to pay his expenses, and wait 
until he should receive the money, which was very inconvenient to him. The next 
day he asked me to place his draft on Hite & Co. for $75 ,in bank for collection in 
my private account, which I did. Returns not coming soon enough, at his sugges- 
tion I drew two checks for amount of note collection, and deposited them for him 
(payable, however, on collection made), and Mr. Clark then departed. In due 
course the draft came back to me, and I had to pay upwards of $3.50 pro:est 
charges on his dishonor. A few days later Hite & Co. telegraphed to return the 
draft, and it would be paid. This was done, but a second time payment was re- 
fused, and draft returned, with incre.sed expense. 

The assignee then wrote to D. R. Hite & Co. for explanation, but none came; 
then to Clark for the same (to which he replied that he could give none), and for 
teimbursement of charges paid on the draft for his accommodation, to which he 
responded, ‘I herewith enclose,” etc,, but omitted to enclose a cent. 

A subsequent letter informing him of this omission has received no attention ; 
and the assignee’s repeated calls upon his principals for explanation—statement 
of business under the contract and for return of Anglo-American's books—have 
met with exactly the same treatment. 

This comprises the whole of my acquaintance with D. R. Hite & Co. of New 
Orleans, La., Southern general managers of the Fargo and Dakota insurance 
companies, and with Chester M. Clark, their special agent. 

Many letters of inquiry concerning these parties have come to the assignee, 
which he could not well answer at first, lest injustice might be done them, and the 
desircd reinsurance hindered; while he still thought, and, indeed, hoped, there 
Was some mistake or accident that would shortly be explained and rectified, 





It is hardly needful to wait longer, and it is presumed this brief statement of facts 
will suffice for answer to all such inquiries. 

Arrearages of rent being by law a first lien on the furniture and fixtures of the 
company’s office, the assignee discharged those at once by a sale, which he was 
advised was a most favorable one, but which, nevertheless, took a large part of 
the assets of that class. Nearly all the rest he sold for $100. 

On the first of July, 1885, the officers of the company published the statement 
that their assets amounted to $660,049.47, of which total the sum of $576,675 cun- 
sisted of coupon bonds of the United States and District of Columbia—amply 
sufficient, of course, to discharge the liabilities of the company in full. The ex- 
amination of the memoranda of expenditures and receip's coming to the custody of 
the assignee discovered the fact that a safe and box of deposit were under rental 
with the Washington Safe Deposit Company, at an expense of $45 a year. On 
application to the deposit company the assignee learned that by the terms of 
rental no access could be given, excpt on the joint application of the president (or 
vice-president) with some other officer of tne company. It was therefore unavoid- 
ably incumbent upon the assignee to file a bill in equity in the Supreme Court, 
District of Columbia, asserting his rights of inspection and control in lieu of the com- 
pany and its officers. This he accordingly did, and on the 17th inst. cbtained the 
final decree declaring his rights, and requiring the safe deposit company to recog- 
nize him in lieu of the Anglo-American and its officers. The same day the assignee 
proceeded, with the assistant clerk of the Supreme Court, to open and inspect the 
safe, which was thereupon done in the presence of officers of the safe deposit 
company and other witnesses. The inner box of the safe (its only contents) hav- 
ing been unlocked, there appeared within one bundle wrapped in newspaper and 
fuur bulky packages, each consisting of a number of large sealed envelopes. 
The newspaper wrapper had written upon it the words: ‘* Mem. taken July 22, 
1885. Found correct, J. M.,” and its removal disclosed a package of thick sealed 
envelopes similar to the others. On each package was written the number, 
denomination and character of the coupon bonds, none of them for less than 
$1000, enclosed, aggregating a handsome total of $420,000; but on opening, each 
envelope was found to contain an exactly like number of canceled Anglo-Am: rican 
policies—and nothing more. It was for the safe-keeping of these apparently that 
$45 per annum had been paid. The reco:d of the safe deposit company shows 
that the safe was last previously opened on the 22d of July, 1885, by Gordon Mc- 
Intosh, vice-president, and the secretary of the company. 

The Anglo-American had apparently done a large marine insurance business, 
and this for the current season must have resul:ed in many thousa:.ds of dollars of 
matine premium notes, payable for the most part in November next. The 
assignee conceived that in the line of equitable adjustment, at least, of this busi- 
ness, it would be proper for him to surrender up these notes to the makers on can- 
cellation of the policies, and payment for the proportional part of the insurance 
pe:iod which had expired at the date of the assignment. This, so far as he heard 
from the parties assured, met with their acceptance, and would have brought 
several thousand dollars to the assets of the company for dis‘ribution. Un- 
fortunately, however, the assignee was unable to lay hands upon a single marine 
premium note. 

The letter book showed that on the roth of June, 1886, a quantity of these notes 
(neither their number, dates or amounts were indicated) were sent to a New York 
broker. By outside inquiry the assignee learned that the total amount was about 
$6000, and that $1500 was in this manner raised, and, on June 21, deposited with 
the Central National Bank of Washington. 

By a similar operation the sum of $1,545.10 was raised and deposited with the 
same bank on the 28th of April last. 

If the assignee could regain possession of these notes, it is probable he could 
return the sums advanced upon them, and secure for the creditors a considerable 
margin on their settlement. Thus far, however, he has been unable to accomplish 
anything in that direction. 

According to the books in the assignee’s possession, there remains a small 
amount, and only a very small amount, of money on deposit with ‘‘ The Central 
National Bank of Washington "’ to the credit of its Ai.glo-Amcrican account, and 
not checked out at the time of the assignment. There appears, by the same 
source of information, to be remaining with that bank a few notes or drafts de- 
posited on the 18th of June, 1886, for cancellation, but not yet matured. Of the 
exact details of this account, however, the assignee is not yet fully advised, the 
bank officials having refused to give him the information rcquested, and he hav- 
ing thus far delayed to compel it by legal proceedings. 

A few words remain to be said in regard to the only remaining assets of import- 
ance—the fire insurance premiums remaining in the hands of insurance agents and 
brokers. 

The legislatures of nearly, if not quite, all the States and Territories have 
sought to increase their local revenues, and, in a measure, coincidently to pr. tect 
the interests of their citizens, by enacting in substance that no foreign insurance 
companies shall do business within their respective jurisdictions, without prepay- 
ment of heavy license fees and compliance with certain insurance regulations. 
Thus no inconsiderable burden of tax is imposed upon the companies, which, 
under the influence of the universal ana inevitable laws of human nature and of 
business, soon or late is shifted to the shoulders of the assured, and is paid by 
them in the form of an increased percentage of premium for insurance. 

From the correspondence which has come to the hands of the assignee, it is 
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evident that the promoters of the Anglo-American enterprise (for it may certainly 
be called by the honorable name of enterprise, whatever be thought of the morale 
of its conduct) its promoters conceived the idea that a company doing business 
free from these burdens, could afford insurance at a lower rate of premium, and so 
safely forestall the other companies, and that they could do business in this way by 
having only one home office, and by declaring that all those through whom appli- 
cations came, and by whom they delivered their policies of insurance, to be the 
agents of the assured. But, unfortunately for the scheme, while the assured have 
always paid the insurance agent and solicitor for his trouble in the gross amount 
of his premium paid, they have done so considerately and consciously. To make 
the business succeed it was indispensable to let the insurance solicitor retain to his 
own use a part of the premium paid on delivery of the policy. And once more, 
unfortunately for the scheme, the courts of all these States and Territories have 
been accustomed to put the judicial shoulders to the wheel that moves the car of 
State along, by adjudging that whoever delivers a policy of insurance to another, 
and receives the premium, retaining a part as commission for his trouble, and 
accounting for the rest, #fso facto, became the agent of the insurance company, 
anything whatever in its policy to the contrary notwithstanding, and none the less 
so even if he declined to account with his principal. It may be argued as the 
legal sequence of this that these same courts will hold that every issue of a fire in- 
surance policy in this way was contra legem, and the assignee apprehends they 
will refuse to aid the company and its representative in compelling the payment 
over of premiums thus received. 

Whatever, then, the assignee may hereafter conclude, as now advised, it does 
not seem to the advantage of the creditors of the Anglo-American that he should 
attempt to compel the payment of these outstanding assets of the company by 
immediate appeal to the courts. 

And as to voluntary payments thereof being made, it is hardly necessary to say 
more than this, that during the past three months not a dollar has been tendered. 
Indeed, so far as any agents have chosen to respond to the assignee’s letters upon 
the subject, they have, without exception, taken the ground that it was more for 
their personal interest to keep the favor of their patrons by paying them unearned 
premiums in full, than by honestly accounting with the assignee, to enable him to 
pty all creditors ro raza as far as their indebtedness would go, 

The end of the whole matter then is substantially this: If there was no perjury 
and fraud in the original organization of the Anglo-American Insurance Company, 
then certainly as long ago as the 22d of July, 1885, there was a wholesale fraud in 
the embezzlement and deportation of all its assets. Unless this plunder can be 
traced and followed up, or the participators in the fraud found, seized and person- 
a'ly made liable to the creditors of the company, they have practically no remedy. 
No other assets are likely to be realized out of which they may reasonably expect 
to obtain a dividend of even one per cent of their claims, 

Should anything occur to change the present appearance substantially to the 
advantage of the creditors, it will afford the assignee the greatest pleasure to give 
them all the earliest possible information. He would gladly be relieved from the 
heavy and thankless burden he was ignorantly induced to assume. But if this be 
impossible, afier this full statement, he hopes all will excuse him from the labor of 
correspondence, and acquit him of blame for discourtesy in not replying to further 
inquiries at his own personal cost. 

‘The assignee has refrained from all comment, deduction and inference, confident 
t iat no victim of the Anglo-American Insurance Company could fail to supply all 
needed with more aptness, fluency and eloquence than himself. A single word of 
suggestion may perhaps be pardoned him. 

Congress has the power to make the career of the Anglo-American an isolated 
instance without parallel. Let every policyholder and creditor of the company 
unite in a petition to Congress to amend the incorporation laws of the District of 
Columbia, by enacting that every insurance company therein organized shall keep 
on deposit in the treasury of the United States at Washington a certain proportion 
of its assets, or a specified amount in United States bonds, for the ultimate security 
of its policyholders. Let Congress give us a provision, similar to that which to- 
day makes our national currency the best and safest inthe world, and there will be 
no more doubt as to the capital or the assets of a company, no other wholesale 
removal, deportation or robbery. The fatal mistake of the present iaw is that it 
leaves the whole security at the mercy of the contracting party or its officers. 

Respectfully subm itted, WILLIAM A. MELoy. 

The following was received by the assignee since completing his state- 
ment: 

NEw ORLEANS, LA., September 28, 1886. 
Wm. A. Meloy, Assignee, Washington, D.C. : 

DEAR Sir—I went t» Hite’s office this A. M. and found him all broke up. I got 

your books and all old policies I could find, and send same to you by express. 
Yours truly, C: M. CLARKE. 





An Irish-American Project. 


Tne Irish American Insurance Company, with a capital of $1,000,000, has 
reached the stage of development which makes its further progress de- 
pend on its friends in New York city and the vicinity. While the head 
office will be in New York, the stock will be distributed among the differ- 





ent States. The private interchange of views among a large number of 
gentlemen, which led to the determination to form the company, devel. 
oped the fact that the great weight of preference was in favor of New 
York city as headquarters and parent office, so that advantage could be 
taken of the rigidly judicious system prevailing in this State, 

It was, therefore, decided to organize under the laws of New York, and 
Timothy Moroney of New Orleans was instructed to attend to this. Mr 
Moroney was here about the last of September, and after canvassing the 
matter quietly with a few gentlemen, a preliminary organization of a com. 
mittee was effected with Joseph D. Cremin, chairman, and John Dela. 
hunty, secretary. This committee will expand itself by careful selection 
until it has reached a satisfactory size, when enough of them will be 
appointed to sign the declaration and charter to form a temporary board 
of directors and organize the company. A charter was agreed upon last 
summer, and it has been placed in the hands of a competent committee 
to recast it so as to comply with the provisions of the New York insur. 
ance laws. 

It is decided to begin business with a surplus of $250,000, which is to 
be raised by subscription of the stockholders. This will make the book 
value of the stock $125 at the start, and will have the effect of putting the 
market value even above that figure, making the stock command a high 
premium from the start. 

There are several other novel features in the plan of organization. One 
of these is a plan to distribute the stock in the United States among about 
5000 stockholders, large and small. This and some other features will 
make the process of organization very slow, but the men who have it in 
charge are in no hurry. They are determined to avoid all possible mis- 
takes, and the indications are that they will succeed in the undertaking, 





The Metropolitan Compact and the Proposed Fifteen Per Cent 
Commission Agreement. 


ALL the companies have ratified the action of their Metropolitan repre- 
sentatives by signing the compact which went into operation on Tuesday, 
There are half a dozen companies whose head offices are located at distant 
points, which have not been heard from yet, but there is very little doubt 
but their signatures will be forthcoming. The prospects of the success of 
the proposed agency compact are very bright, and the signs of the times 
indicate a revival of profits in fire underwriting. From letters received 
by E. A. Walton, chairman of the committee which has engineered the 
Metropolitan compact, we have made the following extracts, which are 
indicative of the general tone of approval manifested by officers of agency 
companies doing business in New York : 


We take pleasure in returning herewith copy of the Metropolitan Asso- 
ciation form of compact with our signature attached thereto, and take 
this opportunity to congratulate you on behalf of the committee upon 
your success in obtaining so many signatures to the compact.—British 
America Assurance Company, Toronto. 

We are gratified to learn that the compact has been unanimously 
agreed to, and trust that it will work to the advantage of all underwriters 
in your district.—Detroit Fire and Marine Insurance Company, Detroit. 

We hope every one will sign.—Girard Fire Insurance Company, Phila- 
delphia. e 

Acknowledging the receipt of your valued favor of 16th inst. with copy 
of the Metropolitan Association compact, I now have the pleasure of 
returning same herewith, with the signatures appended thereto of all the 
Hartford companies, including Mr. Bennett’s companies, and also the 
Springfield. * Weare all very much gratified up at this end of 
the line at the cheerful reports that come from the Metropolitan district 
regarding the success attained by the compact committee. You and your 
associates have done a wonderful piece of work, we think. * * * Is 
it not glorious? Underwriting in New York has a new birth to-day. 
You have all done a good work, and congratulations are extended.— 
D. W. C. Skilton, secretary Phoenix Insurance Company, Hartford. 

We earnestly hope that the universal adoption of this compact will 
improve our business interests over the whole country.—Commerce In- 
surance Company, Albany. 

We desire to express our great gratification that the laborious efforts 
which you and your colleagues have made to bring this matter to a close, 
have resulted apparently in success. Let us hope that it will go into 
operation, and will be the means of instituting reforms in all parts of the 
country. —Insurance Company of North America, Philadelphia. 

We congratulate you and the other members of the committee upon the 
successful fruition of your arduous labors.—Equitable Fire and Marine 
Insurance Company, Providence. 

We trust that the compact will be signed by all and strictly adhered to, 
thereby correcting many abuses that have crept into our business of late 
years.—Reliance Insurance Company, Philadelphia. 
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We congratulate you and your associates on the good beginning you 
have made.—Traders Insurance Company, Chicago. 

Your country cousins, you know, take their fashions from the Metrop- 
olis, What they wear and do in New York settles the matter. The style 
jn your city, we feel, has been of the worst kind, and the example set to 
the rural companies and agents has been most pernicious, therefore we 
are heartily glad to know of any reform, and trust that we, in the interior, 
may now emulate your virtues. The step is in the right direction, and it 
must be to you a great source of gratification that you have been able, 

rsonally, to render such large effective service in this good cause.— 
Albany Insurance Company, Albany. 

We trust the great work will be consummated.—North American In- 
surance Company, Boston. 

Herewith we return you the compact duly signed, and can only hope 
that it will receive equally prompt adoption by every company required 
by its provisions.—Mercantile Insurance Company, Cleveland. 

In our judgment it is the most important step taken in the history of 

New York underwriting, and we trust you will succeed.—Granite State 
Fire Insurance Company, Portsmouth, N. H. 
' Your committee has certainly performed a noble work, the result of 
which, we opine, will be of immense value to underwriting interests in 
New York city. We congratulate you most heartily on your achieve- 
ment.—Firemans Fund Insurance Company, San Francisco. 

We have much pleasure in signing the compact, and we return it here- 
with with best wishes for the success of the movement.—Western Insur- 
ance Company, Toronto. 

We trust that all companies will faithfully observe its provisions.— 
Louisville Underwriters, Louisville. 

We beg to acknowledge receipt of your valued favor of 1st instant, 
advising us of the unanimous adoption of the Metropolitan compact. 
This is indeed good news, and we now feel encouraged to work for the 

adoption of the fifteen per cent commission compact.—Fire Association, 
Philadel phia. 

We look on the compact as a move that will greatly benefit insurance 
interests in your district, and it gives us great pleasure to sign it.— 
Peoples Insurance Company, Pittsburgh. 

We hope the closing of the compact will not be delayed.—Sun Fire 
Office, London. 








MERE MENTION. 





—John R. Leonard has been appointed agent of the Employers Lia- 
bility at Indianapolis, Ind. 
—The Charleston relief fund was increased by $1095, contributed by the 
San Francisco insurance men, 
—The Fire Insurance Association of London has appointed Alexander 
Wister its agent at Philadelphia. 
—In a Minneapolis (Minn.) residence, last week, two distinct fires were 
caused by spontaneous combustion. 
—The select council of Philadelphia has directed that none but safety 
matches shall be used in or about Independence Hall. 
—At Glasgow, Scotland, recently a man was sentenced to imprison- 
ment for sixty days for ringing a false fire alarm. 
—The life insurance agents of Minneapolis and St. Paul, Minn., are 
about to organize a life underwriters association. 
—The Sea Insurance Company of Liverpool has named C. E, Angell 
of Galveston as its general agent for the State of Texas. 
—The State Insurance Company of Des Moines, Ia., will rebuild the 
part of its block in that city which was recently burned. 
—At Bridgeport, Conn., on October 8, a woman eighty years of age 
hanged herself with a rope made of an old mosquito net. 
—It is proposed to organize at Atlanta, Ga., an insurance company 
with a capital of $200,000, to do a fire and inland business. 
—At Chorley, Lancaster, Eng., last week, Lawrence’s cotton mills 
and four houses were burned. The loss is reported at $1,000,co0. 
—The New York Life has appointed J. H. Gregory and J. J. Parker 
managers for Minnesota and Dakota, with headquarters at St. Paul. 
—The Union Central Life has appointed T. H. P. Bloodgood manager 
for the northern department of Georgia, with headquarters at Atlanta. 
—The Reassurance Company of New York has retired from business. 
The United Fire Reinsurance of Manchester, England, has taken its 
tisks, 
—The boy Hurd, who recently confessed to firing two buildings at 
Harmony, Me., has retracted his confession, claiming that the detectives 








frightened him into making it. Another boy and a married woman of the 
town have since been arrested, charged with starting others of the recent 
fires. 


—We have received the report of Hon. W. Fitzgerald, Superintendent of 
Insurance of the Dominion of Canada, for the year ending December 
31, 1885. 

—Two men named Buckley and Harris, who were suspected of having 
burned the grist mill of J. T. Howard at Quincy, Fla., were lynched 
October 2. 


—W. L. Sherell has been appointed by the Union Central Life Insur- 
ance Company, manager for the western department of Georgia, with head- 
quarters at Macon. 

—J. D. Munnerlyn, J. E. Gill and J. S. Bean will be managers of the 
Union Central Life for the eastern department of Georgia, with head- 
quarters at Augusta. 

—The aggregate loss by fire in Pennsylvania for September is estimated 
at $684,000, an increase of $173,000 over August, and of $329,000 over 
September of last year. 

—At a recent meeting of the New Hampshire Board of Fire Underwrit- 
ers at Concord, Stephen B. Stearns of Manchester was elected president 
to succeed Oliver Pillsbury, who resigned. 

—The St. Paul Pioneer Press of October 7, says that the stock of the 
new St. Paul Title Insurance Company, amounting to $500,000, has been 
all taken and the subscription books closed. 

—The deaths caused by explosions in the collieries of Great Britain 
were, in 1885, 325, against 65 in 1884 and 134 in 1883. The number of 
casualties in 1884 was the lowest on record. 

—Fifteen persons in the State of Indiana are insured in the New York 
Life for amounts ranging from $10,000 to $50,000. The annual premiums 
aggregate $16,138.30, an average of $1,075.88 each. 

—The Engineering News of October 2 contains a handsome portrait of 
Major-General John Newton, Commissioner of Public Works, and virtu- 
ally the head of the aqueduct department of New York city. 

—A fire insurance company named the Royal has been organized at 
Birmingham, Ala, The capital is stated as $100,000, Col. F. C. More- 
head has been elected president and John M. Billups, Jr., secretary. 

—William M. Datesman has been appointed manager for Pittsburgh, 
Pa., of the New England Mutual Life in place of H. B. Heilman, who 
has resigned and goes to Philadelphia as general agent of the Equitable 
Life. 

—The Atlanta Loan and Banking Company has given notice that it 
will apply to the legislature for a change of name to the Atlanta Insur- 
ance and Banking Company, and for power to do a general insurance 
business, 

—Tornado insurance 1s said to have received a decided boom owing 
to the large losses from this cause during the past season, and is likely 
to become profitable to the companies if they can keep the risks judi- 
ciously scattered. 

—B. J. Templeton was on September 30 elected president of the Pierre 
(Dak.) Fire and Marine Insurance Company. The head offices of the 
company will remain at Pierre, a scheme to remove them to Sioux Falls 
having been defeated. 

—The new executive committee of the Fire Underwriters Association 
of Baltimore, Md., is composed of C. H. Reeves, M. Warner Hewes and 
William Cunningham for the agencies ; and J. C. Boyd, W. C. Jenness 
and Charles Weber for the companies. 

—Madam Von Schamisso, relative of the author of that name, was 
burned to death recently at her chateau at Malmaison, near Ay. While 
she was sitting near a fire, a piece of burning wood fell upon her dress, 
and she was quickly wrapped in flames. 

—The fire insurance agents of Savannah, Ga., have issued a circular 
calling upon the owners and occupants of all buildings to thuroughly 
inspect all fireplaces, flues and heating appliances promptly before the 
cold weather sets in and fires are started. 

—We have received the following item of information: ‘‘ The state- 
ment has been made by a Northwestern paper and reproduced in THE 
SPECTATOR, that the American Surety Company has taken over the risks 

of the Guarantee Company of North America along the Manitoba line 
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The basis of the paragraph referred to lies in the fact that the American 
Surety Company has secured the business of the Manitoba line at a lower 
rate than the fidelity risks are now carried by the Guarantee Company.” 

—The Metropolitan Association of Fire Underwriters has begun issu- 
ing its schedules of rates, the first one bearing date October 12, These 
rates, with those of the New York Tariff Association, now in force, con- 
Stitute the rates in the Metropolitan district. 


—A number of dwellings and about half of the business portion of 
Punxsutawney, Pa., at the terminus of the Rochester and Pittsburgh 
Railroad, were burned October 9. The loss is about $165,000; insured 
for about $100,000, The place has no fire department. 

—M. W. Washington (colored), foreman of the Phoenix planing mill at 
Washington, D. C., which was nearly destroyed by fire October 7, and 
who was arrested upon suspicion of having started the fire, says that “a 
very influential and wealthy citizen paid him to set fire to the place.” 

—Stewart Marks, the newly elected secretary of the Standard Life and 
Accident of Detroit, will assume active management of the company 
November r. Mr. Marks is an accomplished underwriter, and the com- 
pany will doubtless make rapid upward strides under his supervision. 


—In Silver Bow Canyon, Mon., on October 7, two racks, containing 
24,000 cords of wood, intended for the Colorado Smelting Company, 
were fired by an incendiary and entirely destroyed. The loss is $100,000 ; 
insured for $50,000. A reward of $3000 is offered for the arrest of the 
firebug. 


—It now seems unlikely that the Northwestern Reinsurance Company, 
which has been announced as in process of organization in Chicago, will 
ever be heard of again. The agent of a New York company writing from 
Chicago, says that the projectors of the scheme were two obscure brok- 
ers, one of whom has since committed suicide. 

—Cld song (chorus of Charter Oak policyholders) : 


‘« Oh, bury Bartholomew out in the wood 
In a beautiful hole in the ground, 
Where the woodpeckers sing and the tumble bugs play 
And the grasshoppers caper around.” —Chronicle. 


—The value of goods stored in warehouses covering barely four acres 
between Bishopsgate street and Houndsditch, London, England, is said 
by The Finance Chronicle to be between £4,000,000 and £5,000,000, 
Raw silk, carpets, tea, cochineal, Japan wares and other valuable Indian 
and Chinese goods form the bulk of the merchandise. 


—At the annual meeting of the Michigan Association of Fire Under. 
writers, held at Detroit, October 4, officers were elected for the ensuing 
year as follows: President, Arthur Marks; vice-president, Wm. R. 
Foster ; secretary and treasurer, E. C, Preston; executive committee, 
Benjamin Vernor, George W. Chandler and George H. Moore. 

—Examining Agent Wright of the Union Mutual Life of Portland, Me., 
last week caused the arrest of Hooper Harris of Nashville, Tenn., upon a 
charge of embezzlement. Mr. Harris was short $1,067.65 in his accounts 
with the company. His bondsmen made good the amount, but the grand 
jury found an indictment against him. His bail was fixed at $2500, 

—J. B. McCartney, a fire, life and accident insurance agent at Spring- 
field, lll., has fled the town, and is supposed to be in Ohio. He is 
charged with embezzling money from the Michigan Mutual Life, and 
victimizing a number of other persons, and warrants have been issued for 
his arrest. The amounts involved are supposed to be considerable. 

—E. E. Clapp offers special inducements for agents in his advertise- 
ment of the Imperial Life Insurance Company of Detroit. The company 
gives insurance on the natural premium system only. As its rates on this 
plan are low, it should be easy for agents to get business. It offers the 
public stock insurance at about the rates charged by the assessment 
companies. 

—The steam thresher, carelessly handled, has lately caused a number 
of fires and considerable loss in the country. The Cincinnati Price Cur- 
rent says insurance companies should call their agents’ attention to this 
hazard, and give notice that every condition under which steam threshing 
permission is granted must be complied with or insurers must assume 
the hazard themselves, 

—The numerous friends of John E. Colby, formerly general agent of 
the New England Mutual Life Insurance Company for the State of Ohio, 
will be grieved to hear of his sudden death by apoplexy at Liverpool, 
Eng., on September 14. Mr. Colby for several years past, since his retire- 











ment from the large and prosperous business which he built up for the 
New England Mutual in Ohio, had been carrying on a profitable publica. 
tion business in the State of New York. He was a gentleman of great 
probity of character, and more than ordinary intellectual attainments 
having graduated with honor from the University of Michigan, F 


—At a fire in East Twenty-eighth street, New York, on Monday after. 
noon, one of the Neppel brothers, cabinetmakers, in whose rooms the 
blaze started, had to be fairly dragged out of the house. The flames were 
nearly upon him, but he persisted in trying to save some bulky articles 
which formed part of his stock, crying, says The Herald, ‘I am not ip. 
sured ; I shall be ruined.” 


—The American Exchange and Review says that Philadelphia has 
within its limits about $1,000,000,000 of combustible value, Now be. 
ginning its third century, it has never had an annual property fire loss of 
$5,500,000. Its highest annual insurance fire loss (1869) has been esti. 
mated at $4,172,304. The average annual insurance fire loss in the past 
twelve years is $1,218,654. 


—At the annual meeting of the Fire Underwriters Association of 
Toledo, O., October 5, the following officers were elected: President, 
John S. Kountz; vice-president, Frank J. Hoag; treasurer, John D, 
Irving ; secretary and surveyor, Chas. M. Lang. Executive committee— 
Harry Haynes, M. Lawrence, E. O. Brown, V. Braun, I. A. Richardson, 
W. H. Alexander and L. W. Frost. 


—Prairie fires are still doing great damage in different parts of Minne. 
sota. A dispatch from Moorhead, Minn., October 6, says that the country 
between that place and Barnesville has been burned over, and that many 
losses are reported from Hawley and Skree townships. The Red river 
is almost dry, and it is proposed to dam it between Moorhead and Fargo 
to secure a supply of water for the winter. 


—Now that the bill which was passed by the Massachusetts legislature, 
establishing the office of fire marshal for the city of Boston, has been 
accepted by the government of that city, the Governor has only to finda 
man possessed of the many important qualifications for the position, who 
will undertake the duties for a $3000 salary, or, according to The Stan- 
dard, to secure a $6000 man who will accept a $3000 place. 


—The St. Paul Mutual Building Association passed a resolution last 
night which recites that as ‘‘ it is indispensable to every building associa- 
tion in Minnesota that insurance companies who ask their business 
should be not only sound and solvent, but honest and honorable, that 
this association will not receive the policies of any insurance company 
whose agents or adjusters resist the judgment of any fire Joss on technical 
pleas, or for any reason not affecting the merits of the case, and that the 
association will publish all such companies and use its best endeavors to 
warn the public from trusting them.” The resolution was sent to the 
thirty building associations of St. Paul with a request that they co operate 
to drive out of the State all such insurance companies.—/Pioncer Press. 


—In another column will be found an advertisement from Superintend- 
ent Kellogg of the Home Life Insurance Company of New York, calling the 
special attention of agents to the importance of a contract, direct from the 
company, for territory with exclusive control of the same. This brings 
out the feature which is of paramount consideration by the agent, who is 
desirous of building up for himself a permanent income, and of being 
able to connect himself with a first-class company in such a way as (o re- 
ceive the full benefits of his labor. In calling attention to this, Mr. Kel- 
logg speaks from actual experience, he having commenced with the Home 
twenty-five years ago, and continued to work this one company and one 
field until he had attained the results which we refer to above. The fact 
that territory can be obtained through him for the Home has recently 
attracted the attention of some of the most efficient general agents in the 
country, who are during the present year meeting with unusual success, 
one agent of the Home having collected $32,000 of premiums upon new 
business, during the first nine months of 1886, upon applications which 
he wrote personally. An agent of the Home Life Insurance Company, 
under such a contract as the one to which we refer, which was obtained 
through Mr. Kellogg from the Home in one of the Northwestern States, 
wrote applications for $103,000 of new insurance, and collected the entire 
amount of premium thereon, which was $3500, during the first three 
weeks in September. Efficient agents will find it to their interest to cor 
respond with Mr. Kellogg in regard to this matter. 





a i 


a oOo ss Se ee ee ee l 


eo fs & 


a a ee 


—, 





